
9:00 a.m. 
BASICS OF SELLING TO THE GOVERNMENT 
Staci Stoerzinger, MN Department of Administration – PTAC 
The federal government market is the largest in the world, and one that is constantly changing! Would 
you like to participate in that marketplace, but don’t know where to start? In this session you will get basic 
information on the market and how it is segmented, review the basic procurement process, buying 
channels, terminology, registrations and certifications involved and the starting points for positioning your 
company to sell into the government market. 

OVERVIEW OF THE BUY INDIAN ACT & THE INDIAN INCENTIVE PROGRAM 
Darren Osborne, PEDCO PTAC 
Join this session to learn how these federal government programs can create contracting opportunities for 
Native American and Tribally owned businesses, as well as discover how the Department of Defense 
(DoD) offers 5% incentive payments to contractors who subcontract to Native American and Tribally 
owned businesses.  We will provide an overview of these program’s operations and offer tips to position 
your business to maximize the advantages. 

10:00 a.m. 
SELLING TO THE STATE OF MN, WHERE TO FIND OPPORTUNITIES, AND CERTIFICATIONS   
Are you ready to test the waters of state contracting? If so, then you should attend this session, where 
you will hear about the State of Minnesota’s procurement and contracting processes. You’ll also discover 
where to find those opportunities by learning about the state’s Supplier Portal where opportunities for 
goods, services, small construction projects and professional/technical services are posted, the Virtual 
Plan Room for large construction projects, and the State Register for certain professional/technical 
opportunities.  We’ll also talk about the state’s Small Business Procurement Program including the 
certifications that are available, as well as the benefits of having certification in the procurement process. 
We’ll wrap things up by sharing information on some of the resources available to you as you start to 
navigate government contracting. 

 

LOOKING FOR GOLD IN PUBLIC FEDERAL CONTRACTING DATA 
Christine Davis, US Army Corps of Engineers 
Michael Chiodi, US Department of Agriculture – APHIS 
Join representatives from the US Department of Agriculture and US Army Corps of Engineers as they 
provide a brief introduction to each of their Federal Agencies. Information will then be offered with a look 
at www.FPDS.gov and participants will learn how to determine: what a specific Federal Agency buys; how 
much they spend on products/services; when/where it’s been purchased; when current contracts expire 
for potential new opportunities; and who has the current contracts for potential subcontracting 
opportunities or potential joint ventures for other solicitations. 

11:00 a.m. 
Intentional Networking 

12:00 p.m.  
Lunch On Your Own 

1:00 p.m. 
THINGS EVERY SMALL BUSINESS GOVERNMENT CONTRACTOR MUST KNOW 
Tim Connelly, Tim Connelly Law PLLC 
Selling goods and services to state and federal agencies can be a rewarding part of your business plan. 
Doing business with government agencies, however, is different from dealing with commercial customers 
– government contracts are subject to laws and regulations that do not apply to commercial contracts.  
Some of these rules are very helpful, and others require additional effort. Hear government contract 

http://www.fpds.gov/


lawyer Tim Connelly share insights into these rules to position your company to successfully bid on, win 
and perform government contracts.  

FEDERAL CERTIFICATIONS: HUBZONE FOCUS  
Maribel Reigstad, Small Business Administration (SBA) 
To level the playing field in the federal contracting marketplace, the federal government’s goal is to award 
at least 3% of all federal contracting dollars to HUBZone (Historically Underutilized Business Zone) 
certified businesses each year. Why should you take advantage of this unique opportunity? Join us for an 
informational webinar to learn more about SBA’s federal contracting programs with a focus on the 
Updated HUBZone Certification Program. 

2:00 p.m. 
CYBERSECURITY FOR GOVERNMENT CONTRACTORS  
Sean Indrelie, MN Dept of Administration - PTAC 
Small businesses are at considerable risk of cyber-attack. With fewer staff resources available to maintain 
and monitor networks, and fewer defenses in place, small businesses are an attractive target for hackers 
and cyber criminals. The federal government is updating its compliance requirements for contractors with 
Cybersecurity Maturity Model Certification (CMMC) 2.0. This session is designed to help small 
businesses prepare for CMMC. You will learn about cyber-hygiene practices required for contractors 
under CMMC, what you will need to do to submit to the federal government’s Supplier Performance Risk 
Assessment (SPRS), free cybersecurity resources available to small business, and how to get started 
even if you are just a beginner.   
 

 


